GrocerJobs Website

Key Account Manager – Hotels & Restaurants

On Trade – MS/1258

Home Based, Scotland

The company

Owned by independent distiller William Grant & Sons, who operate in 180 markets worldwide, First Drinks boasts a brand portfolio that includes the world’s number one single malt whisky Glenfiddich as well as Grant’s, The Balvenie, Hendrick’s Gin and Sailor Jerry.  We also manage Rémy Martin, Tia Maria, Cointreau, Russian Standard Vodka and Disaronno, to name just a few.  First Drinks is now the country’s leading supplier of premium spirit brands in the UK Off Trade*.  We’re investing £50m on building our brands in the UK this year and, with big plans for the future, this level of success is set to ramp up even more.

This is a company that blends a rich heritage with an exciting vision.  An environment that offers the freedom to explore fresh ideas and question accepted wisdom.  A place where you can be inspiring, be bold and be yourself.  So if you’re looking for true professional challenge and exceptional reward, this could be the perfect choice.  For further information, visit our exciting recruitment website www.pioneeringspirit.co.uk
The role

Reporting to the Regional Manager, you will be accountable for a defined geographic territory, managing Select and Exclusive accounts, and growing sales in line with set KPI’s.

Key Responsibilities:

· Budget management and P&L understanding for regional accounts

· Produce customer account plans that compliment brand plans and channel strategy

· Deliver sales results as set out by targets

· Deliver brand building plan, activation programme and presentations

· Educate customers on brand training

· Build harmonious working relationships both internally and externally

· Create tailored solutions based on sound category advice

· Identify and develop new business opportunities

· Accurate recording and feedback of field data

· Effective journey and diary planning

Key Skills:

· Able to operate autonomously

· Highly organised and self-motivated

· Clear and concise communicator

· Compelling influencer and negotiator

· Commercial awareness

· Numerical

· Adaptable and resilient

The person

Ideally you will be educated to Degree level or equivalent with experience of working in the On Trade sector within a major Food or Drink branded FMCG company is essential.  Experience in managing and developing premium brands in high end On Trade hotels and restaurants experience would be a key benefit to this appointment.  

You can demonstrate a track record of developing customer relationships and achieving new product listings together with effective brand activation at point of purchase, working cross-functionally with both internal and external direct and in-direct customers.

You must hold a full UK driving licence.

The rewards

You’ll enjoy a highly competitive salary, car allowance and generous bonus as well as a superb benefits package.  What’s more, in order to ensure you can reach your full potential and achieve your ambitions, we offer plenty of opportunities for development.  

To apply for this role, please email your up-to-date CV and salary details.  Email work4us@firstdrinks.co.uk
www.smithcarey.co.uk
*Bottles that retail for £20+ per 70cl (or 70cl equivalent). Nielsen MAT Data to June 2011

